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Paris – observations & conclusions from the benchmarking
National context
The institutional treatment of the integration of migrants in France has seen significant
changes over the past 15 years. Since 2010, integration policies have moved from an
interdepartmental logic to the establishment of a specific Directorate within the Ministry of
the Interior (DAIC / DAAEN), and gradually, the question of integration focused specifically
on newcomer refugee audiences. In France, therefore, it is considered that specific policies
targeting the migrant public (particularly in the field of entrepreneurship) only concern
immigrants who have arrived in France for less than five years (which represent a minority
of immigrants in France). Immigrants who have been settled in France for a longer time (the
majority) come under common law and are no longer subject to specific policies.
Public policies dedicated to migrant entrepreneurship today are either targeted exclusively
on refugees and newly arrived immigrants (SINGA, la Fabrique nomade, Elan Interculturel)
or targeted on migrants with high degrees and diaspora with high economic potential (f.i:
Investissement et Partenaires, Bond’Innov)
Historically engaged structures on integration issues (economic, social, civic, etc.) have
either disappeared or have bypassed public policy orientations by addressing the issue of
ethnic minorities through a territorial entry "political city" (Grdr, ADIVE) and/or through a
"development" entry (Forim, etc.)

Regional level


Five regional and local institutions have been structurally interviewed in the framework
of MEGA’s benchmark in the Ile-de-France region. The City of Aubervilliers (Seine-StDenis Department), the Region of Ile-de-France (Ile-de-France), Plaine Commune
(Seine-St-Denis Department), the City of Paris (Paris) and Val-de-Marne Department
(Val-de-Marne) indirectly identify migrant entrepreneurs’ needs and cater for them
through the departments which focus on Politique de la ville (priority neighbourhoods)
and micro enterprise. There is no measurement of or programmes for migrant entrepreneurs specifically in any of the interviewed municipalities and in the region. Ile-deFrance and Paris entrepreneurship and priority neighbourhoods are linked within some
of their economic policies and in Ile-de-France (economic development is the prerogative of the Region, in France), local authorities place emphasis on migrant entrepreneurship by approaching it as a territorial issue. As most migrant entrepreneurs start
their businesses under the region’s micro-entrepreneurs scheme, economic policies

dedicated to micro-entrepreneurs and economic development services address challenges of migrant entrepreneurs. Policies related to international relations also address the issue of migrant entrepreneurship, especially in the Val-de-Marne and Seine
St-Denis departments.


Institutions in France do not consider the impact of economic activities developed by
migrants on the host territory. Transnational projects and migrant entrepreneurs are
often referred to the municipality’s cooperation, international relations or development aid services or to international solidarity projects rather than to the city’s entrepreneurship and economic development services. However, there is a move to document the progress of migrant entrepreneurs to better equip private and public organisations and improve public knowledge of successful migrant entrepreneurs. Although
there is no evaluation of migrant entrepreneurs by local authorities, the APUR research
office conducted a study on migrant entrepreneurship in Paris, listing the profiles of
entrepreneurs, sectors of activity and support structures. This is used by the local authorities to address the needs of migrant entrepreneurship.



Municipalities, communes, regions, transitional businesses and international business
organisations are activating transnational business ventures to leverage learning and
reap benefits for the local population. In Val-de-Marne and Seine-St Denis departments, there are strong partnerships between the region’s and cities’ international relations services and the migrant organisations (national associations and federations),
which relay information and opportunities to their communities. These partnerships,
which inform the regions as to how to respond to migrant associations' requests for
projects to help their countries of origin, help with local integration. Some municipalities are putting in place calls for developing projects that are locally beneficial. For
example, Codevelopment South in Paris and Proj'Aide in Val-de-Marne, are economic
projects run by migrants which involve their countries of origin but are also obliged to
carry out economic and social activity locally. It is a way for the local authorities (and
public society) to finance migrants’ entrepreneurs directly.



There are some organisations working specifically on the promotion of migrant businesses at the local level, many of which focus on second and third generation people
of migrant origin (e.g. ADIVE, Mozaïc RH, SOS Group, etc.). There are very few crossovers between ethnic minority business organisations and the municipalities’ entrepreneurship and economic development departments. ADIVE is an exception; it is a business organisation which addresses diversity in entrepreneurship. Singa and La Ruche
are start-up incubators, Singa provides training services specifically to refugee start-ups

and La Ruche provides specific services for ethnic minority and migrant start-ups in the
banlieue where one of its incubators is located.


The main mission of the Chambers of Commerce is to provide information to all entrepreneurs and help them to develop their businesses, with no specific programmes for
migrant businesses. However, to meet the needs of their business members in their
local areas, some of the Chambers’ work is focused on entrepreneurs located in disadvantaged areas (banlieues) in which they offer specific programmes for these entrepreneurs (workshops, scholarships, training...). In addition, the Chambers provide information on administrative & regulatory matters in Chinese and English in Ile-de-France
for instance. They often collect data on the profile of their member enterprises, e.g.
location and income, but will not collect data on origin of ownership or workforce as it
is illegal to collect this data. The Chambers of Commerce work on their own and are
not very involved with the migrant business community in France. They are not connected with other stakeholders and wait for entrepreneurs to come to them as they
have a monopoly. The only external relationship they may have is with the Regional
Council which is in charge of economic development (and not the city).



Mainstream business associations agree that diverse entrepreneurship is an opportunity, but a lack of resources (and desire) prevents them from pursuing new initiatives
in this area. They may be connected to municipalities or migrant business associations,
but they do not concentrate on the needs and opportunities of migrant entrepreneurs.
These associations collect data on their members, but as it is illegal to collect data on
ethnicity, they are not able to identify the migrant entrepreneurs within their membership. They reach out to all types of entrepreneurs, and some are also focused on specific entrepreneur profiles, such as young people, women, social entrepreneurs, disabilities, location etc. Their aim is to help entrepreneurs develop their businesses by
connecting them with business partners, and potential funders, not to provide them
with tools. They do not provide administrative help or financial guarantees because
provision of these services is, they believe, the responsibility of public institutions.



There a is a scheme, The Regional Project School: Migrant Entrepreneur, funded by Ilede-France and supported by GRDR, that specifically targets migrant entrepreneurs.
This approach has been adopted as a regional policy but is considered part of the credits allocated to priority neighbourhoods. The region also coordinated a working group
of advisory organisations which produced a guide to improve the skills of entrepreneurship advisors on support for migrant entrepreneurs.



In this overall context, there are many promising areas in which stakeholders can increase opportunities for migrant entrepreneurs in the participating region, municipalities and commune. Migrant entrepreneurship could be included as a priority of their
economic development and entrepreneurship. Migrant entrepreneurs’ needs and positive impact could be measured and monitored. In addition, public institutions could
map the services they provide to micro businesses and to those located in prioritised
areas. They could work with migrant and mainstream business organisations and
Chambers of Commerce to fill the gaps found during the mapping. These municipalities, commune and region encourage transnational businesses to leverage learning and
reap benefits for the local population. In addition, ethnic minority business could be
promoted at the city level through the municipalities’, commune’s and region’s purchasing practices, migrant business organisations and business incubators. Mainstream
business organisations which provide support services could work to improve the skills
of entrepreneurial advisors in addressing the specific needs of migrant businesses. In
addition, migrant business organisations need to deliver traditional business services
with specific provisions for migrant business needs.



The current setting, however, implies specific obstacles for further development as
well. Obstacles include: the illegality of measuring ethnicity/origin of micro business
owners and their workforce; lack of joined-up thinking at the municipal, commune and
regional levels on migrants and entrepreneurship; restricting migrant businesses to
work only with municipalities, commune and the region’s international relations services rather than with the economic development and entrepreneurship departments;
lack of desire of Chambers of Commerce to engage with other organisations and the
municipality, commune and region or to try and recruit migrant businesses as members; lack of resources for mainstream business organisations to explore migrant and
ethnic minority entrepreneurship; mainstream and migrant business service organisations and Chambers of Commerce do not adequately provide business support services
to meet the specific needs of migrant businesses.



The 3 key challenges are (1) find ways to build better bridges between and within the
municipalities, commune and region and other organisations (even difficult ones - like
the Chambers of Commerce) to address the needs and communicate the positive impacts of migrant entrepreneurs (measure and monitor them!) (2) empower migrant
business organisations and incubators to provide support services and share expertise
(3) empower mainstream business organisations to promote migrant entrepreneurship
include specific measures for migrant entrepreneurs in mainstream service provision.

There are several significant examples of projects being run in these cities, commune
and region with a high potential of transferability.

Conclusions for matching & mutual learning
Paris may share its experiences with regard to
 Focusing on micro business and priority neighbourhoods as a way of addressing the
needs of migrant and ethnic minority businesses without labelling them
 Working with transnational business ventures to leverage learning and reap benefits
for the local community
 Expertise on leveraging public and private procurement to provide opportunities for
migrant and ethnic minority micro and small businesses
 Expertise of a refugee business incubator which provides specific services for migrant
businesses
Paris may look at
 Cities that measure and monitor migrant and ethnic minority entrepreneurs and present them in a positive way
 Cities which support migrant and ethnic minority entrepreneurs within their economic
development department as a financial asset to the city
 Cities which have found ways to adequately resource their business support services
organisations to provide specific measures to meet the needs of migrant and ethnic
minority entrepreneurs including (but not only) access to finance and networking
 Cities which have Chambers of Commerce which actively engage with migrant and ethnic minority businesses and other stakeholders and work with the city on these issues
 Cities which have policies and organisations that work together to address occupational integration, “politique de la ville”, social business and development. The needs of
migrant entrepreneurs in France are at the intersection of these fields.

MEGA Paris’ assessment sheet – Municipalities & region
The final objectives of the municipalities’ and region’s work to support immigrant entrepreneurs is to ensure that immigrant entrepreneurs
who benefited from business support services feel sufficiently skilled for setting up and running their business; that they are ‘fit-to-compete’
for public and private contract opportunities; and that they feel as recognised in their contribution to the local economy as entrepreneurs
without an immigrant background.
The municipalities and the region lay the foundations of their work on immigrant entrepreneurship by becoming
aware of the potential contribution of immigrant entrepreneurs to the local economy and of the need to provide
support services to develop further this contribution. To this end, the municipalities and the region collect basic data
on immigrant entrepreneurs and provide basic services to them, such as help with administrative procedures and
regulatory matters, with the full backing from municipality and region’s leaders and managers.

1. LAYING THE
FOUNDATIONS

-

-


-

Plaine
commune

-

Val de
marne

Aubervilliers



Paris

Region Ile
de France

Paris’ checklist at the basic level of performance

-

The municipality has at its disposal basic data concerning immigrant entrepreneurs.
Political leaders and managers of the municipality provide full backing to the municipality’s business
support service, including on specific services offered to immigrant entrepreneurs.

-

   

-

-

-





- - - -     

The municipality’s business support unit provides help with administrative, regulatory and tax matters to
immigrants who wish to start a business.
The municipality’s business support unit provides help in building solid business plans to immigrants who
wish to start a business.
The services offered by the municipality’s business support unit are evaluated internally.
Inclusive procurement is a topic in the municipality.

The municipalities and the region expand their work in support of immigrant entrepreneurship by making the
relevant departments work with each other to collect complex data on immigrant entrepreneurs and by cooperating
with key local stakeholders such as chambers of commerce and business associations to increase their outreach
among immigrant communities. The municipalities and the region set targets on the number of immigrant
entrepreneurs that access a wide range of support services, including mentoring schemes and help with setting up
business networks. The municipalities and the region highlight the contribution of immigrant entrepreneurs to the
local economy by awarding prizes to successful immigrant entrepreneurs and recognising them as role-models.

2. EXPANDING THE WORK



-



-

Plaine
commune

Val de marne

Aubervilliers

Paris

Region Ile de
France

Paris’ checklist at the intermediate level of performance



The various relevant municipality departments work together to build and to use a common dataset on
immigrant entrepreneurs.

-



-

  

-



-



-



-

-

-

 -   
    
1

1

The municipality has at its disposal a complex set of data on immigrant entrepreneurs and uses it to set
targets and to develop and adapt services.
The municipality shares its inter-departmental dataset on immigrant entrepreneurs with external
stakeholders such as the chamber of commerce and business associations, taking into account data
protection and privacy needs.
The municipality’s business support unit sets targets for the number of immigrant entrepreneurs they
provide services to.
The municipality’s support unit cooperates with associations of migrant entrepreneurs.
The municipality’s business support unit cooperates with local education institutions to provide training to
immigrants who wish to start a business.



-

 

-

The municipality’s business support unit uses migrant associations and community leaders as multipliers to
increase its outreach.

-



-



-

The municipality communicates on the achievements of its business support service towards immigrant
entrepreneurs in its annual report.

-

-



-



-

-



-

-

The municipality’s business support unit provides training in accounting, marketing and finance to
immigrants who wish to start a business.
The municipality’s business support unit provides a mentoring scheme to accompany immigrants in the
creation of their company.

They indicate GRDR as migrant association they cooperate with. GRDR is not formally a migrant entrepreneurs’ association.

-

-

 

-

-

-

-



-



-



-

-

   

3. MAKING THE WORK
NORMAL PRACTICE

-

The municipality’s business support service helps immigrant entrepreneurs to create a network of likeminded entrepreneurs.
2

The municipality’s business support unit provides its basic services to newcomer immigrants in several
languages.
The services offered by the municipality’s business support unit are evaluated by an independent
contractor.
The municipality pursues corporate supplier diversity activities.

The municipalities and the region integrate their support to immigrant entrepreneurship into their normal practice
by mainstreaming support services to immigrant entrepreneurs in the city’s and region’s business support unit. The
full range of support services are provided, including help in finding business premises and in accessing finance
through start-up funds.

2

Plaine
commune

Val de
marne

Aubervilliers

Paris

Region Ile
de France

Paris’ checklist at the advanced level of performance

The positive answer is not supported by further detailed information

-

-

- -   



-



-



The municipality’s business support unit cooperates with banks and micro-credit institutions to facilitate the
access to finance for immigrant entrepreneurs.

  

-



The municipality’s business support unit cooperates with the main chambers of commerce and business
associations to bring immigrant entrepreneurs in the mainstream economy and business actors.

The municipality’s business support unit tracks the success rates of its immigrant entrepreneur members.
The municipality’s business support unit cooperates with local education institutions to provide successful
immigrant entrepreneurs as role-models for youth entrepreneurship activities.



-

-

 

-

-

-

-



Support activities to immigrant entrepreneurs are fully mainstreamed into the municipality’s business
support unit.

-

-

-

-

-

The municipality’s business support unit helps immigrant entrepreneurs to become ‘fit-to-compete’ for
public and private sector contract opportunities.

    
    

The relevant departments of the municipality cooperate with each other and with local housing trusts and
agencies to provide immigrant entrepreneurs with an easy access to low-priced offices and commercial
leases and to include space for business units in urban regeneration plans.

The municipality contributes financially to a bank guarantee fund and a start-up public fund.
Diversity and equality clauses in public procurement are a topic in the municipality.

MEGA Paris’ assessment sheet – Chambers of Commerce
The ultimate goal of the chambers’ work to support immigrant entrepreneurs is that they feel as much represented by the chambers of
commerce than entrepreneurs without a migrant background. Those entrepreneurs who benefited from the services offered by the chambers
of commerce’s business support unit are successful in their business. As such, the chambers are seen as the city’s driving force for stimulating
and strengthening entrepreneurship among immigrant communities.

1. LAYING THE
FOUNDATIONS

Laying the foundations for supporting migrant businesses, the chambers start to develop an interest in stimulating
entrepreneurship among immigrant communities. The chambers begin to collect data on migrant businesses and
provide support on regulatory and tax matters, and help on finding potential business partners, new markets and new
customers. The chambers streamline these services with those provided by other local actors, and cooperate with
migrant associations and community leaders to increase their outreach among immigrant communities.

1

Chambre
Régionale pour
l’économie
sociale et
solidaire Ile de
France

CCI Ile de
France

Paris’s checklist at the basic level of performance

-

1

-

The chamber has at its disposal basic data concerning immigrant entrepreneurs.

-

-

The chamber demonstrates its interest in stimulating entrepreneurship among immigrant communities.

Collecting data on ethnicity is illegal in France

-

2

-

The chamber’s business support unit is linked to the municipality.

-

-

The chamber cooperates with migrant associations, community leaders and business leaders to carry out
information campaigns on entrepreneurship among immigrant communities.

-

-

The chamber’s business support unit provides information on administrative, regulatory and tax matters to
immigrants who wish to start a business, as well as on public and private funds they may tap into for setting
up their business.





3

4

2. EXPANDING THE WORK

The chamber’s business support unit offers networking activities to find potential business partners, new
markets and enlarge customer base, including for transnational business connections.

The chambers of commerce expand their work on supporting immigrant entrepreneurs by using increasingly
complete data to adapt support services; and by setting targets on the number of immigrant entrepreneurs they
provide services to. The chambers communicate in a diversity-sensitive way, highlight the success and contribution
of businesses with international roots and help immigrant entrepreneurs to set up business networks.

Paris’ checklist at the intermediate level of performance

2

Comment from the questionnaire: "The interlocutor is the Regional Council of Ile de France"
Comment from the questionnaire: "The interlocutor is the Regional Council of Ile de France"
4
Comment from the questionnaire: "Not at international level"
3

CCI Ile de
France

Chambre
Régionale
pour
l’économie
sociale et
solidaire Ile de
France

-

-

The chamber has at its disposal a complex set of data on immigrant entrepreneurs and uses it to develop
and adapt support services.

-

-

The chamber provides adequate resources for effective outreach to immigrant entrepreneurs.

-

-

The chamber cooperates with migrant associations, community leaders and business leaders to promote
successful immigrant entrepreneurs as role-models and to highlight their contribution to the local
economy.

-

-

The chamber’s business support unit sets targets for the number of immigrant entrepreneurs they
provide services to.

-

-

The chamber helps immigrant entrepreneurs in setting up business networks with like-minded
entrepreneurs

-

The chamber carries out its information campaigns and provides its basic services (information on
administrative & regulatory matters) in several languages.



5

5

English and Chinese

3. MAKING THE WORK
NORMAL PRACTICE

At this stage, the chambers of commerce integrate the support to immigrant entrepreneurs into normal practice and
make it sustainable. They start to cooperate with banks to facilitate access to finance and provide support to increase
the competitiveness of migrant businesses. Outreach to other chambers helps immigrant entrepreneurs to capitalise
on their own transnational networks and to establish transnational business connections.

-

-

The chamber tracks the success rates of its immigrant entrepreneur members.

-

-

The chamber cooperates with joint and foreign chambers to help immigrant entrepreneurs to
capitalise on their own transnational networks and to establish transnational business
connections.

-

-

The chamber’s business support unit helps immigrant entrepreneurs to become ‘fit-to-compete’
for public and private sector contract opportunities.

6

7

6
7

Chambre
Régionale pour
l’économie
sociale et
solidaire Ile de
France

CCI Ile de
France

Paris’ checklist at the advanced level of performance

The chamber cooperates with local bank branches to facilitate the access to credit by offering
small business loan guarantee programmes.

Not specifically of migrant entrepreneurs
But it does so in partnership with other dedicated actors



-

The chamber acts as a broker between entrepreneurs, including immigrant entrepreneurs, and
equity investors (‘business angels’).

-

-

The chamber operates a corporate mentoring scheme to bring immigrant entrepreneurs in
mainstream business life.

8

8

Comment from the questionnaire: “Not specifically for these audiences, but yes globally for everyone”

MEGA Paris’ assessment sheet – Business organisations
The final outcomes of the business associations’ work to support immigrant entrepreneurs is that such entrepreneurs feel as much
represented by the business institution as entrepreneurs without a migrant background. In addition, immigrant entrepreneurs who benefited
from the business associations’ support services feel sufficiently skilled for setting up and running their business. The business associations’
services and internal policies are therefore effective in bringing immigrant entrepreneurs in the mainstream local economy.

1. LAYING THE
FOUNDATIONS

The first step in laying the foundations for supporting immigrant entrepreneurship is to become aware of the need to
better reflect the diversity of the city’s community of entrepreneurs. To this end, the business associations collect
basic data on immigrant entrepreneurs and offer them basic support services to build solid business plans. They
cooperate with business support units operated by other local actors to streamline the services and increase the
number of service users among immigrant communities.

-

-



La Ruche

Réseau des
Entrepreneurs
Citoyens



Adive

La Nouvelle
PME

-

Les
déterminés

Medef

Paris’ checklist at the basic level of performance

-

The business association has at its disposal basic data, enabling an understanding of their needs and
potential.

-

 

2



-

  



 

-

-

-

-

-



-

-

-

-

-

-

1

2. EXPANDING THE WORK

-

The business organisation cooperates with the municipality’s business support unit to streamline
support services and increase the number of service users, including immigrant entrepreneurs.

3

The business organisation is aware of the need to better reflect the diversity of the city’s community of
entrepreneurs.
The business organisation’s support unit provides help with administrative, regulatory and tax matters
to immigrants who wish to start a business.
The business organisation offers basic services in multiple languages to newcomer immigrant
entrepreneurs.

The business associations expand their support to immigrant entrepreneurs by commiting to increase the proportion
of immigrant entrepreneurs among their members, and commit resources and set targets towards this objective.
They provide B2B networking activities designed to increase business partnerships and consortia building. They also
operate a mutual guarantee scheme designed to facilitate the access of start-up entrepreneurs to finance, including
immigrant entrepreneurs. Finally, the business associations cooperate with migrant organisations and with existing
immigrant entrepreneur associations to increase their outreach among immigrant communities.

Paris’ checklist at the intermediate level of performance

1

Comment from the questionnaire: “Our main partners are rather local associations” The cooperation with the municipality’s business support unit is rather week
In terms of dissemination of information
3
Although only in French
2

Réseau des
Entrepreneurs
Citoyens

-

-

 
-

-



4

La Ruche

La Nouvelle
PME

-

Adive

Les
déterminés



Medef

-



-

The business association has at its disposal a complex set of data on immigrant entrepreneurs and uses
it to set targets and to develop and adapt support services.





The business organisation sets targets for recruiting more immigrant entrepreneurs as members.

-

-

-

-

-

-

-



-

 



 

-

-

-

-

4

5

-

6

7

The business organisation sets aside resources for increasing the proportion of immigrant
entrepreneurs among its members.

8

-

Only when resources are available
Only when resources are available
6
Only when resources are available
7
Only when resources are available
8
Not specifically dedicated to migrant entrepreneurs
5

The business organisation cooperates with migrant associations and with existing immigrant
entrepreneur associations to increase its outreach among immigrant communities.
The business organisation provides B2B networking activities to its members, including immigrant
entrepreneurs.
The business organisation provides a mutual guarantee scheme designed to facilitate the access of
start-up entrepreneurs to finance, including immigrant entrepreneurs.

The business associations integrate the support to immigrant entrepreneurs into normal practice by making a
strategic priority to better reflect the diversity of the city’s community of entrepreneurs, and support this with an
increased budget. The business associations act as a broker between entrepreneurs, including immigrant
entrepreneurs, and equity investors (‘business angels’), and devise innovative solutions to bring immigrant
entrepreneurs in the mainstream local economy and to highlight their contributions, such as a local crowd-funding
platform.

3. MAKING THE WORK
NORMAL PRACTICE

9

La Ruche

Adive

Réseau des
Entrepreneurs
Citoyens

La Nouvelle
PME

Les
déterminés

Medef

Paris’ checklist at the advanced level of performance

-

 





-

-

-

-

-

-

-

-



-



The business organisation helps to set up a local crowd-funding platform for entrepreneurs, including
immigrant entrepreneurs.

-

 



 

The business organisation works with banks which have access to finance programmes for micro and
SMEs.

9

The business organisation tracks immigrant entrepreneurs’ success rates.
The business organisation acts as a broker between entrepreneurs, including immigrant entrepreneurs,
and equity investors (‘business angels’).
10

Not specifically dedicated to migrant entrepreneurs
Not specifically dedicated to migrant entrepreneurs

10

MEGA Paris’ assessment sheet – Immigrant business organisations
The final outcome of the immigrant business organisations’ work is that entrepreneurs who benefited from the organisations’ support feel
sufficiently skilled for setting up and running their business. The immigrant business organisations’ services and internal policies are effective
in encouraging entrepreneurship, connecting migrant-run businesses with the mainstream local economy and helping entrepreneurs to access
finance. The organisations cooperate with the support structures of the municipality and other relevant actors to improve support services
for migrant-run businesses and increase the number of service users.

1. LAYING THE
FOUNDATIONS

Laying the foundations for supporting businesses, the immigrant organisations provide help with administrative,
regulatory and tax matters to immigrants who wish to start a business. They start to cooperate with the municipality
to streamline support services and increase the number of service users who are immigrant entrepreneurs. The
organisations are getting involved in communication activities which point to the diversity of the business sector and
start collecting data on the businesses they represent.

Paris’ checklist at the basic level of performance

1

COFIDES2

Fondation
Enthic3

-

-



-

-

 

-

-

-

-

 

-

SINGA6

-

The immigrant business association has at its disposal basic data, enabling an understanding of
their needs and potential.



-

The immigrant business organisation cooperates with the municipality’s business support unit
to streamline support services and increase the number of service users, including immigrant
entrepreneurs.

-



The immigrant business organisation is involved in activities which highlight the diversity of
the city’s community of entrepreneurs.

       

The immigrant business organisation provides help with administrative, regulatory and tax
matters to immigrants who wish to start a business.

GRDR

   

Forim4

SIAD5

Meet Africa

Bond’Innov1



Incubator for Innovative and high potential entrepreneurs projects between North & South
Cofides North-South stands surety for small entrepreneurs in southern countries to enable them to access the bank credit needed to finance their projects. By guaranteeing
repayment of credit in the event of project default, it reduces the risk of the banker or microfinance institution (MFI) and thus facilitates the granting of credit. To promote
their success, a support structure for business creation accompanies entrepreneurs supported by Cofides Nord-Sud.
3
Foundation of micro-finance that dedicates its means to the emergence of small businesses in sub-Saharan Africa
4
Forum des organisations et réseaux issus des migrations
5
30 years of experience in accompanying immigrant entrepreneurs in their projects in Africa. Different evaluation & capitalization about their needs and potentials.
6
SINGA is an international citizen movement aimed at creating a link between refugees and the host society by creating and distributing tools for all. Through
entrepreneurship, the digital world and meeting, the members of the community generate a local, social, economic and cultural impact favoring the construction of a common
society.
2

2. EXPANDING THE WORK

The immigrant business organisations expand their support to entrepreneurs by providing B2B networking activities
designed to increase business partnerships and consortia building, and are commiting to increase their membership.
Mutual guarantee schemes are designed to facilitate the access of start-up entrepreneurs to finance. The immigrant
business organisations cooperate with other migrant organisations and existing immigrant entrepreneur associations
to further increase the outreach among immigrant communities. Data are used to actively develop and adapt support
services.

Fondation
Enthic

SIAD

SINGA

-

-

   

-



-

-

-    

The immigrant business organisation sets targets for recruiting more entrepreneurs as
members.

n/d

-

-

-

The immigrant business organisation sets aside resources for increasing the proportion of
entrepreneurs among its members.

GRDR

COFIDES



Forim

Bond’Innov

Meet Africa

Paris’ checklist at the intermediate level of performance

n/d

n/d

n/d

n/d

The immigrant business association has at its disposal a complex set of data on immigrant
entrepreneurs and uses it to set targets and to develop and adapt support services.

-



-

-    -

The immigrant business organisation cooperates with migrant associations to increase its
outreach among immigrant communities.



-

-

-    

The immigrant business organisation provides B2B networking activities to its members,
including immigrant entrepreneurs.

7

    -

3. MAKING THE WORK
NORMAL PRACTICE

  

The immigrant business organisation provides a mutual guarantee scheme designed to
facilitate the access of start-up entrepreneurs to finance, including immigrant entrepreneurs.

At this stage, the immigrant business organisations act as a broker between immigrant entrepreneurs and equity
investors (‘business angels’). They cooperate with banks on access to finance and devise innovative solutions to bring
immigrant entrepreneurs in the mainstream local economy such as local crowd-funding platforms. Members’ success
rates are tracked and analysed to further improve support services.

Paris’ checklist at the advanced level of performance

7

Comment from the questionnaire: “No partnership with the Business Chambers, but a different partnership with: ESSEC, Make Sense, Moovjee, BGE PaRIF which are
business organizations”

Meet Africa

The immigrant business organisation tracks members’ success rates.

-

-



- 

The immigrant business organisation helps to set up a local crowd-funding platform for
entrepreneurs, including immigrant entrepreneurs.

  

-



SINGA

-    
-  -  -

SIAD

Fondation
Enthic



GRDR

COFIDES

-

Forim

Bond’Innov




-

-    

The immigrant business organisation acts as a broker between entrepreneurs, including
immigrant entrepreneurs, and equity investors (‘business angels’).

The immigrant business organisation works with banks which have access to finance
programmes for micro and SMEs.

